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SYNOPSIS


The project entitled “Sales and Distribution Management” is developed using Microsoft Visual Studio.Net 2010 as front end and Microsoft SQL SERVER 2008 as back end.

The Sales and Distribution Management is a commercial application developed for a manufacturing company. The project will enable the user to make online sales requirement and to place sale orders. The project will be helpful for sales details as well as stock in various aspects. The project shows the total income and expenses that includes all the details for the sales and despatch. This will increase the process efficiency by minimizing delay in sales process of a manufacturing industry.

 The project includes website hosting for manufacturing company to maintain the sale order, sale order approval and despatch. It also maintains details about the customer, sale order, sale order approval, despatch for services and maintains the reports in particular time. In sale order approval, the request made by the users will be approved by the respective heads of the department. The approved product will be despatched based on the customer requirements. Once the product is approved the order will be finalized. 

The payment term specify the period for the buyer to pay the due amount , and it may be demand cash in advance or a cash on delivery, a deferred payment period of thirty days is allowed. The payment is made such as cash, check, or credit card. An invoice indicates the buyer must pay the seller, according to the payment terms. The buyer has a maximum amount of days to pay for these goods and is sometimes offers a discount if paid before the due date. The reports generated for the proposed system will comprise of sale order details and pending sale order details along with the quantity of stock.
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1. INTRODUCTION



The Sales and Distribution Management is a commercial application developed for a manufacturing company. The project will enable the user to make online sales requirement and to place sale orders. The project will be helpful for sales details as well as stock in various aspects. The project shows the total income and expense of accuracy for company development, maintains all the details for the sales and despatch, that be further used. This will increase the process efficiency by minimizing delay in sales process of a manufacturing company.

1.1 OVERVIEW OF THE PROJECT

The project deals with the web hosting for manufacturing company to maintain the sale order, sale order approval and despatch.During the manipulation of sale order the product has to be ordered by the customer. The ordered product will be approved and the approved product will be despatched. The arrived product can be lesser than the ordered product and it should not be exceed. Once the product is approved the order will be finalized. 

In sale order approval, the request made by the customers will be approved by the respective heads of the department. The approved product will be arrived based on customer requirement. A payment is made such as cash, check, or credit card. The payment term specify the period allowed to a buyer to pay off the amount due, and may demand cash in advance, cash on delivery, a deferred payment period of thirty days or more, or other similar provisions.

 The buyer has a maximum amount of days to pay for these goods and is sometimes offered a discount if paid before the due date. The reports generated for the proposed system will comprise of sale order details and pending sale order details along with the quantity of stock.

1.2 ORGANIZATION PROFILE

           Kalpatharu Software Limited is a limited Indian company dedicated to the success of manufacturing businesses, in particular Textile Mills. Kalpatharu is one of the pioneers in the software industry, established in Coimbatore by software professionals with a vision to develop and provide cost effective solutions to global customers.

Kalpatharu is a well-known software house with an 18-year track record of successful performance in implementing and supporting software applications for Textile industry- both in domestic and international markets. Kalpatharu has the distinction of being the first software exporter from Coimbatore. Kalpatharu focuses on high growth software applications and developed a highly integrated powerful ERP solution called Kalsofte Textile catering to Spinning, Weaving and Garmenting industry.

Kalsofte has transformed many a textile mills operations effectively with its implementation. With proven success in the textile industry the company has now diversified by developing packages addressing Engineering and Discrete manufacturing industries. Kalsofte is an established name in the Indian Textile Industry and now looking forward to expand its reach internationally. 

Kalpatharu develops and deploys specific IT requirements and services like CRM, SCM and Business Analytics suiting their needs and goals to Small Businesses to Corporate companies. Kalpatharu delivers quality solutions in a timely and optimum manner. Kalpatharu is the IT enabler that helps clients to achieve business growth and profits.


Our academy is committed to educate, cultivate and benefit each student by facilitating them cutting edge technology, infrastructure and   highly efficient training techniques to meet all challenges in industry.

2. SYSTEM CONFIGURATION



 The system configuration section describes the hardware and software specification needed for both development and implementation phases of this project.

2.1 HARDWARE CONFIGURATION


 The computer used for the development of the project is
                                 Processor 
       :     Intel Pentium IV 1.8 GHz

         Cache memory          :     512 DB

         Ram

       :     2GB 

         Hard disk drives        :     80 GB 

         Monitor                     :     15” color monitor

         Keyboard
        :     Multimedia Keyboard

         Mouse

        :     Scroll Mouse

2.2 SOFTWARE CONFIGURATION

 The project was developed using the following software.

Framework                        :  Microsoft Visual Studio 2010

Software                           :   Asp.Net

Language

            :    C#

                
Operating System

:    Microsoft Windows 2007                  

Database              

:    SQL Server 2008
             
2.3 ABOUT THE SOFTWARE


Visual Studio .NET


The Microsort.NET Framework is a software framework for Microsoft Windows operating systems. It includes a large library, and it supports several programming languages which allow 

language interoperability. The .NET library is available to all the programming languages that .NET supports.

The framework's Base Class Library provides user interface, data access, database connectivity, cryptography, application development, numeric algorithms, and network communications. The class library is used by programmers, who combine it with their own code to produce applications.

Programs written for the .NET Framework execute in a software environment, known as the Common Language Runtime. The CLR is an application virtual machine so that programmers need not consider the capabilities of the specific CPU that will execute the program. The CLR also provides other important services such as security, memory management, and exception handling. The class library and the CLR together constitute the .NET Framework.

The .NET Framework is intended to be used by most new applications created for the Windows platform. In order to be able to develop and not just run applications, it is required to have Microsoft's SDK for Windows 7 or .NET Framework 4 or Visual Studio 2010 installed on your computer.

Microsoft started development on the .NET Framework in the late 1990s originally under the name of Next Generation Windows Services. By late 2000 the first beta versions of .NET 1.0 were released.

C #

C# 3.0 (“C# Orcas”) introduces several language extensions that build on C# 2.0 to support the creation and use of higher order, functional style class libraries. The extensions enable construction of compositional APIs that have equal expressive power of query languages in domains such as relational databases and XML. The extensions include:

·  Implicitly typed local variables, which permit the type of local variables to be inferred from the expressions used to initialize them.
·  Lambda expressions, an evolution of anonymous methods that provides improved type inference and conversions to both delegate types and expression trees.

·  Object initializers, which ease construction and initialization of objects.
·  Anonymous types, which are tuple types automatically inferred and created from object initializers.
·  Implicitly typed arrays, a form of array creation and initialization that infers the element type of the array from an array initializer.
·  Query expressions, which provide a language integrated syntax for queries that is similar to relational and hierarchical query languages such as SQL and XQuery.
·  Expression trees, which permit lambda expressions to be represented as data (expression trees) instead of as code (delegates).
OVERVIEW OF C#.Net 2010

C# is an object-oriented programming language developed by Microsoft Corporation. C# source code as well as those of other .NET languages is compiled into an intermediate byte code called Microsoft Intermediate Language. C# is primarily derived from the C, C++, and Java programming languages with some features of Microsoft's Visual Basic in the mix. C# is used to develop applications for the Microsoft .NET environment. .NET offers an alternative to Java development. Microsoft's Visual Studio .NET development environment incorporates several different languages including ASP.NET, C#, C++, and J# (Microsoft Java for .NET), all of which compile to the Common Language Runtime. A new form of iterate employs co-routines via a functional-style yield keyword similar to the one found in the Python language. 

1. Anonymous methods provide closure functionality

2. Generics or parameterized types support some features not supported by C++ templates such as type constraints on generic parameters. However, expressions cannot be used as generic parameters as in C++ templates. In contrast to the Java implementation, parameterized types are first class objects in the virtual machine, allowing for optimizations and preservation of type information.

3. Null able value types facilitate interaction with SQL databases. 

4. Partial types allow the separation of a class implementation into more than one source file. This feature was implemented primarily so Visual Studio generated code can be kept separate from developer code.

SQL SERVER 2008

Microsoft SQL Server 2008 provides a number of enhancements and new functionality, building on previous versions. Administration, database maintenance, manageability, availability, security, and performance, among others, all fall into the roles and responsibilities of the database administrator. This article provides the top ten new features of SQL Server 2008 (referenced in alphabetical order) that can help DBAs fulfill their responsibilities. In addition to a brief description of each feature, we include how this feature can help and some important use considerations.

SQL Server 2008 Features 

When troubleshooting a performance issue or monitoring a server in real time, it is common for the DBA to execute a number of scripts or check a number of sources to collect general information about what processes are executing and where the problem may be. SQL Server 2008 Activity Monitor consolidates this information by detailing running and recently executed processes, graphically. The display gives the DBA a high-level view and the ability to drill down on processes and view wait statistics to help understand and resolve problems.

SQL Server Audit

Having the ability to monitor and log events, such as who is accessing objects, what changes occurred, and what time changes occurred, can help the DBA to meet compliance standards for regulatory or organizational security requirements. Gaining insight into the events occurring within their environment can also help the DBA in creating a risk mitigation plan to keep the environment secure. Within SQL Server 2008 (Enterprise and Developer editions only), SQL Server Audit provides automation that allows the DBA and others to enable, store, and view Audits on various server and database components. The feature allows for auditing at a granularity of the server and/or database level. 
Backup Compression

           This feature has long been a popular request of DBAs for SQL Server. The wait is finally over, and just in time! Many factors, including increased data retention periods and the need to physically store more data have contributed to the recent explosion in database size. Backing up a large database can require a significant time window to be allotted to backup operations and a large amount of disk space allocated for use by the backup file(s).
Central Management Servers
DBAs are frequently responsible for managing not one but many SQL Server instances in their environment. Having the ability to centralize the management and administration of a number of SQL Server instances from a single source can allow the DBA to save significant time and effort. The Central Management Servers implementation, which is accessed via the Registered Servers component in SQL Server Management Studio, allows the DBA to perform a number of administrative tasks on SQL Servers within the environment, from a single management console.

Provide a consistent and predictable response to end users with the introduction of Resource Governor, allowing organizations to define resource limits and priorities for different workloads, which enable concurrent workloads to provide consistent performance to their end users.
Integration Services
SQL Server Integration Services (SSIS) is a next generation data integration platform that can integrate data from any source. SSIS provides a scalable and extensible platform that empowers development teams to build, manage, and deploy integration solutions to meet unique integration needs.

Reporting Services
 SQL Server Reporting Services is a comprehensive, server-based reporting solution designed to help you author, manage, and deliver both paper-based and interactive Web-based reports.

3. SYSTEM STUDY AND ANALYSIS

The System study is more detailed and in-depth study in which the identification of user’s requirements and the limitations and problems of the present system are studied. After completing the system study, the proposed system contains the findings of the present system and recommendations to overcome the limitations and problems of the present system in the light of the user’s requirements.

3.1 EXISTING SYSTEM

The “Sale Order System” mainly concentrates on the Sale Order which is accessed from one System. The existing system deals with the Sale order, Sale order Approval and Despatch are done using visual basic, which is not a web compatible.
DRAWBACKS IN EXISTING SYSTEM

· The system is not user friendly.

· Not Secured.

· Less accurate.

· The system did not fulfill the entire business process in single software.

· Reports generated are complex to understand.

· System supports only a single user. 

3.2 PROPOSED SYSTEM
The proposed system is an ERP product which could eliminate the draw backs of existing system and easily maintains data. This application can be published so that it can be accessed from anywhere. The database can be taken back up so that even if the data is lost the database can be restored. The important feature of the proposed system is that all details are maintained by a single individual an administrator, and it can be accessed by multiple users.

ADVANTAGES OF PROPOSED SYSTEM
· The system is user friendly.
· It can be accessed by multiple users.
· Reports generated are easy to understand.
· The system is secured 
· It produces accurate results.

· Allows flexible file maintenance.
4. SYSTEM DESIGN

System design is a process of planning a new system or to the complement of the existing system. The design based on the limitations of the existing system and the requirements specification gathered in the phase of system analysis.

4.1 INPUT DESIGN
The form is designed such that the users are able to record the details without any difficulties. The form is designed in a simple manner using simple components and better understandable to the users. This input form is designed based on the database design. The data entered through the form can be modified and stored in the database for future reference without any difficulties. Input design is a part of the overall system design. The goal of the input system is to make data entry easier and free from errors.

In the login window, the administrator can gain access to all the functionalities of the system. [Refer fig 10.3.1]
In the customer Master window, a list of customers can be viewed. The customer code, customer name and all other information is received from the user and also the information can be added, updated, deleted and modified by the user. A Customer Master record, identified by a unique customer number, is maintained for each customer. The master records contain data such as name, address, and payment terms. [Refer fig10.3.2]
In the sale order information window, the order is made by the customer for sale. The sale order number is generated by the user and customer code is selected to get the customer name and the address. The product code is also selected to get the product name, size, material type and the amount the order quantity is generated by the customer. This will be raised by the sales department user; all approved sale orders will be available for despatch. [Refer fig 10.3.4]
In the sale order approval window, the order is approved by the sales manager. The sale order number is generated by the user and customer code is selected to get the customer name and the address. This transaction will consolidate the requirements of all Sale Orders and enable the Sales manager to authorize the Sale Order to proceed further. [Refer fig 10.2.9]
In the despatch information window, the despatch is made by the company for sale. The despatch order number is generated by the user and broker code is selected to get the broker name and the address. This includes the System Generated Despatch Advice Number, Customer details, Product Details, Tax code, Order Reference Number and Delivery Address. [Refer fig 10.3.10]
In the commercial invoice window, the invoice is made by the company for sale. The invoice number is generated by the user and broker code is selected to get the broker name and the address. The Commercial Invoice Type includes tax details, Document Number Generation, Duty, Charity and Handling Charges. [Refer fig 9.3.11]
In the payment term window, the payment is made by the customer for sale. The payment number is generated by the user and payment code is selected to get the bank name and the address. [Refer fig 9.3.14]
In the payment mode window, the payment is made by the customer for sale. The payment number is generated by the user and payment code is selected to get the bank name and the address. The conditions under which a seller will complete a sale. This includes credit sales, cash sales . 
4.2 OUTPUT DESIGN
Outputs are the direct source of information to the user. They provide a consolidated and permanent copy of records, which help in decision making and output is delivered to users through the information system. Users generally merit that systems analyst work closely with the user through an interactive process, until the result is considered to be satisfactory. The basic objective of any information system is to produce the designed output in a specified manner for the end user. In the results, reports like sale order register report and pending sale order register report are generated.

The sale order register report gives the complete details of the customer name, order no., order date and order value. [Refer fig 9.3.15]
The pending sale order register report gives the complete details of the customer name, order no., order ref no., product name, and order quantity and order value. [Refer fig 9.3.16]
 The output screen of the system is the creation of the very effective online reports to the Organization. This is essentially used decision maker of the organization for taking correct business decision.                                  
4.3 DATABASE DESIGN


The Sale order table includes the details about order type, order number, customer code, agent code, broker code. It is used to store and retrieve the details of sale order.

The Sale order approval table includes the details about approved userid, approved date, approved flag. It is used to store and retrieve the details of sale order approval.

The Despatch table includes the details about despatch type, despatch number, commercial type, and vehicle number. It is used to store and retrieve the details of despatch.

The Commercial invoice table includes the details about Invoice type, Invoice category, 

Document number generation. It is used to store and retrieve the details of commercial invoice.

The Pack type table includes the details about pack type, description, entered date and userid. It is used to store and retrieve the details of pack type.

The Payment term table includes the details about payment term code and payment term description. It is used to store and retrieve the details of payment term.

The Payment mode table includes the details about payment mode and payment mode description. It is used to store and retrieve the details of payment mode.

5. SYSTEM DEVELOPMENT



System development is a series of operations performed to manipulate data to product outputs from a computer system. The principles activities performed during the development phase can be divide into a major related sequence.

5.1 MODULE DESCRIPTION

5.1.1 Login Form
Login form is created for security purpose each project will have its own division code in that form. There will be a particular name for login and appropriate password to get into the home page. From the home page all other forms could be easily access.
5.1.2 Customer Master


 A Customer Master record, identified by a unique customer number, is maintained for each customer. It contains the Customer’s code, name, address. The lookup which completely deals with the Customer i.e., the city which fetches the data from the table called IG_AREA; this will be compared with the IG_state and IG_Country tables to retrieve the complete address of the Customer. This Customer detail contains the Broker details which fetches the record from the table FA_SLMAS, the bank details deals with the IG_BANK. The carrier code and the carrier name will be retrieved from the table PO_CAR. These records are completely manipulated and maintained in the table called FA_SLMAS.
5.1.3 Pack Type


A pack type is a type of container, such as a case or pallet. This includes the pack type name and their description. It contains the pack type, description and user id. These records are maintained in the table IG_PACKTYPE.
5.1.4 Sale Order


A seller-generated document that authorizes sale of the specified item issued after receipt of a customer purchase order. A sales order usually implies that there will be no additional labor or material cost incurred for the sale, except where it is used to initiate a process. Sale Order mainly deals with the Product Order this module contain the records such as order no which will be generated automatically, order date fetches from system, Customer details which is fetched from the table FA_SLMAS, mode of transportation which has a list to select, payment mode which is retrieved from the table IG_PAYMODE. These records are completely manipulated and maintained in the table called IG_CONTHD.

5.1.5 Sale Order Approval


The sale order approval transaction will consolidate the requirements of all Sale Orders and enable the Sales manager to authorize the Sale Order to proceed further. It retrieves the data from the IG_CONTHD for approving the order the user selects the radio button so the table is updated with a flag as Y/N. the approved. Signatory details will be retrieved from login details but hidden for the user then the date will be fetched from the current system date. These records are completely manipulated and maintained in the table called IG_CONTDT.

5.1.6 Despatch



Customer that receives or consumes products such as goods or services and has the ability to choose between different products and suppliers. It includes the System Generated Despatch Advice Number, Customer details, Product Details, Tax code, Order Reference Number and Delivery Address. Despatch  mainly deals with the sale Order this module contain the records such as Despatch no which will be generated automatically, Despatch date fetches from system, Customer details which is fetched from the table FA_SLMAS, mode of transportation which has a list to select, payment mode which is retrieved from the table IG_PAYMODE. These records are completely manipulated and maintained in the table called IG_BOHD.
5.1.7 Commercial Invoice Type

An invoice or bill is a commercial document issued by a seller to the buyer, indicating the products, quantities, and agreed prices for products or services the seller has provided the buyer. An invoice indicates the buyer must pay the seller, according to the payment terms. The buyer has a maximum amount of days to pay for these goods and is sometimes offered a discount if paid before the due date. This includes tax details, Document Number Generation, Duty, Charity and Handling Charges.

5.1.8 Payment Mode


The payment is made by the customer for sale. The payment number is generated by the user and payment code is selected to get the bank name and the address. The conditions under which a seller will complete a sale. It includes credit sales ,cash sales .It contains the payment code and description. These records are maintained in the table IG_PAYMODE.

5.1.9 Payment Term

            
The conditions under which a seller will complete a sale. The payment term specify the period allowed to a buyer to pay off the amount due, and may demand cash in advance, cash on delivery, a deferred payment period of 30 days or more, or other similar provisions. It includes credit sales, cash sales. It contains the payment term and description. These records are maintained in the table IG_PAYTERM.

The following reports are to be generated for the above processes,

· Sale order register

It shows the sale order status report. The sale order register report gives the complete details of the customer name, order no., order date and order value.

· Pending sale order register

 

It shows the pending sale order status report. The pending sale order register report gives the complete details of the customer name, order no., order ref no., product name, and order quantity and order value.
6. TESTING AND IMPLEMENTATION

6. 1 TESTING 

.
Testing is the process of executing an application with the intent of finding software bugs. Each program is tested individually at the time of development using the data and has verified that this program linked together in the way specified in the programs specification, the computer system and its environment is tested to the satisfaction of the user. The system that has been developed is accepted and proved to be satisfactory for the user. And so the system is going to be implemented very soon. A simple operating procedure is included so that the user can understand the different functions clearly and quickly.

The various tests conducted for ensuring the performance are

· Unit Testing.

· Integration Testing

· Validation Testing
· Acceptance Testing
6.1.1 UNIT TESTING

     Unit testing focuses verification effort on the smallest unit of the software design the module. The local data structure is examined to ensure that data stored temporarily maintains its integrity. For sale order system and despatch unit testing is conducted from each modules starting from sale order and despatch to the issuing of bill. Boundary conditions are tested to uncover the errors of the module within the boundary. 

In this project, each module such as customer master, sale order, sale order approval, despatch, commercial invoice, payment term, payment mode are tested before incorporated. Moreover, smallest piece of the code in the application are isolated, tested and determined whether there is any error in the functionality.

6.1.2 INTEGRATION TESTING

             In integration testing all the modules are linked together and integrated. The primary concern is the compatibility of individual modules. It is a systematic technique for constructing the program structure.

Once the order information screen is selected, the system is ready to accept the order details. The specification for data type, length and name in each module is also tested for compatibility. This product has successfully undergone integration testing.

6.1.3 VALIDATION TESTING

Validation testing is the step where requirement is established as a part of the software analysis. It can be defined in many ways, but a simple definition is that succeeds when the software function in a manner that can be reasonably expected by the customer. 

The program is provided with validation checks like entering unique values for primary key, so whenever the user enters a duplicate value immediately and alert message is given to the user .The final output of the project such as printing sale order reports, pending sales summary and bill details are produces correctly.

6.1.4 ACCEPTANCE TESTING

               Acceptance testing generally involves running a suite of tests on the completed system. Each individual test, known as a case, exercises a particular operating condition of the user's environment. The test environment is usually designed to be identical, or as close as possible, to the anticipated user's environment, including extremes of such. These test cases must each be accompanied by test case input data or a formal description of the operational activities to be performed intended to thoroughly exercise the specific case and a formal description of the expected results.

6.2 IMPLEMENTATION

 Implementation is the most crucial stage in achieving a successful system and giving the user’s confidence that the new system is workable and effective. Implementation of a modified application to replace an existing one. This type of conversation is relatively easy to handle, provide there are no major changes in the system. Initially as a first step the executable form of the application is to be created and loaded in the common server machine which is accessible to the entire user and the server is to be connected to a network. The final stage is to document the entire system which provides components and the operating procedures of the system.  Finally the report will be generated according to the department code and between the starting date and ending date.

7. CONCLUSION

   . Sales and Distribution processes depend on sale orders, customers, sale order approval despatch and commercial invoice. These processes are used for maximizing the sales and distribution of the company and increase the level of profit. The application is tested very well and errors are properly debugged. It gives very effective online report to the company that helps in business decision. The software is completely validated through ajax controls, every input is validated through filter expression. Only the administrator authorized to access local servers and database server. The system ensures security to a great extent. The reports generated were accurate. The system works well and satisfies the customer requirements and responds to all types of input.
8. SCOPE FOR FUTURE ENHANCEMENT

Scope is a measure of considering a necessary part of the project .The project covered almost all the requirements. Further requirements and improvements can easily be done since the coding is mainly structured or modular in nature. The system is very flexible and changes can be made without any difficulty. Further extensions in the system can be made to generate more reports to the management as they expect. The project can be further enhanced such that it can generate email when the sale order is approved .The system can  interlink other branches, so it allows easy access of information between its branches which are located in different  geographical locations. 

9. BIBILIOGRAPHY

Book References

· S.L. Gupta , 2009, Sales and Distribution Management Excel Books.

· ELIAS M.AWAD, 2009, System Analysis and Design Tata Mc Graw Hill Second Edition.

· Geoffrey Brewer, 1997, Brain power, Sales and Distribution Management.

· Roger. S. Pressman, Software Engineering, Pearson Education Fifth Edition

· Tapan K. Panda, Sunil Sahadev, 2005, Sales and Distribution Management Oxford University Press.

· Asp.Net, 2010, Spaanjaars, Imar John Wiley and sons.

· Andrew Troelson,”Pro C#2005 and the .NET 2.0 platform”, Apress Publication, third edition.

Web References

· http://elsmar.com/Forums/showthread.aspx

· http://www.maintenanceworld.com

· http://www.managerplus.com/industries.aspx
· http://www.stylusinc.com

· http://www.stanford.edu
· www.dotnetheaven.com
· www.sql-server-performance.com
· http://www.dotnetspider.com
10.2 TABLE DESIGN

TABLE NAME: CUSTOMER MASTER

PRIMARY KEY: slcode

	Field Name
	Data Type
	Description

	slcode
	varchar(7)
	Customercode

	slname
	varchar(100)
	Customername

	abbr
	varchar(5)
	Abbreviation

	add1
	varchar(70)
	Address1

	add2
	varchar(70)
	Address2

	add3
	varchar(70)
	Address3

	city
	varchar(70)
	City

	pin
	varchar(12)
	Pincode

	state
	varchar(35)
	State

	country
	varchar(30)
	Country

	phone1
	varchar(40)
	Phone1

	phone2
	varchar(30)
	Phone2

	email
	varchar(40)
	Email

	telegram
	varchar(30)
	Telegram

	webaddr
	varchar(40)
	Webaddress

	fax
	varchar(40)
	Fax

	crlimit
	decimal(15, 3)
	Crlimit

	bankadd1
	varchar(30)
	Bankadd1

	bankadd2
	varchar(30)
	Bankadd2

	carcode
	varchar(4)
	Carcode

	areacode
	varchar(4)
	Areacode

	pay_terms
	varchar(250)
	Paymentterms

	crddays
	decimal(3, 0)
	Creditdays

	pan
	varchar(20)
	Pannumber

	contdesg
	varchar(30)
	Contactdesgination

	contphone
	varchar(30)
	Contactphonenumber

	prtytyp
	varchar(2)
	Partytype

	BRCODE
	varchar(8)
	Brokercode

	tax_code
	varchar(3)
	Taxcode

	insper
	decimal(5, 2)
	Interestper

	DISC_PER
	decimal(5, 2)
	Discper

	CDISC_PER
	decimal(5, 2)
	CDiscper

	passwd
	varchar(10)
	Password

	stcode
	numeric(1, 0)
	Statecode

	PARTY_TYPE
	varchar(2)
	Partytype

	RANGE
	varchar(50)
	Range


TABLE NAME: SALE ORDER
PRIMARY KEY: CONT_NO
	Column Name
	Data Type
	Description

	CONT_NO
	varchar(8)
	Ordernumber

	DIVCODE
	varchar(2)
	Divisioncode

	CONT_TYPE
	varchar(2)
	Ordertype

	DATE
	datetime
	Date

	CUST_CODE
	varchar(7)
	Customercode

	AGENT_CODE
	varchar(7)
	Agentcode

	BROKER_CODE
	varchar(7)
	Brokercode

	COMM_TYPE
	varchar(3)
	Commissiontype

	BROK_TYPE
	char(1)
	Brokertype

	COMM_PER
	decimal(5, 3)
	Commissionpercentage

	BROK_PER
	decimal(5, 3)
	Brokerpercentage

	PAY_TERMS
	varchar(30)
	Paymentterms

	REMARKS
	varchar(30)
	Remarks

	PAY_MODE
	varchar(3)
	Paymentmode

	DESPATCH_TO
	varchar(4)
	Despatch

	BANK_CODE
	varchar(4)
	Bankcode

	CREDIT_DAYS
	decimal(3, 0)
	Creditdays

	ORDREFNO
	varchar(40)
	Orderrefernumber

	FRIEGHT_AMT
	decimal(9, 2)
	Frieghtamount

	USER_ID
	varchar(5)
	Useridentification

	ENTDATE
	datetime
	Enterdate

	rate_code
	Char(1)
	Ratecode

	PRODUCT_CODE
	varchar(8)
	Productcode

	PRODUCT_NAME
	varchar(8)
	Productname

	PACK_TYPE
	char(1)
	Packtype

	AGENT_CODE
	varchar(7)
	Agentcode

	CARRIER_CODE
	varchar(4)
	Carriercode


TABLE NAME: DESPATCH
PRIMARY KEY: BO_NO
	Column Name
	Data Type
	Description

	BO _NO
	varchar(8)
	Despatchnumber

	BO_TYPE
	varchar(2)
	Despatchtype

	DATE
	datetime
	Date

	INV_TYPE
	varchar(2)
	Commercialtype

	INV_NO
	varchar(8)
	Commercialnumber

	VEHICLE_NO
	varchar(15)
	Vechiclenumber

	DELIVEYAT
	varchar(120)
	Deliveryat

	rate
	decimal(10, 3)
	Rate

	rateflg
	char(1)
	Rateflag

	COUNTKG
	varchar(10)
	Countkg

	DELIVEYAT2
	varchar(35)
	Deliveryat2

	ORDERNO
	varchar(8)
	Ordernumber

	ORDERDATE
	datetime
	Orderdate

	tax_code
	varchar(3)
	Taxcode

	YARNCONFIRM_PRINT
	char(1)
	Yarnconfirmationprint

	Despatch_instNo
	varchar(8)
	Despatchinstantnumber

	carrier_code
	varchar(3)
	Carriercode

	LR_no
	varchar(20)
	Lorryno

	remarks
	varchar(100)
	Remarks

	LRFRT
	numeric(18, 3)
	Lorryfrieght

	CashorCredit
	char(1)
	Cashorcredit

	rate_code
	char(2)
	Ratecode

	delcode
	varchar(7)
	Deliverycode

	RFLG
	char(1)
	Rateflag

	atax_code
	varchar(6)
	Additiontaxcode

	ExportInvno
	varchar(8)
	Exportinvoiceno

	Exportdate
	datetime
	Exportdate

	Agent_Code
	varchar(10)
	Agentcode


TABLE NAME: COMMERCIAL INVOICE TYPE
PRIMARY KEY: INV_TYPE
	Column Name
	Data Type
	Description

	INV_TYPE
	varchar(2)
	Invoicetype

	DESCRIPTION
	varchar(50)
	Description

	FA_TRANSFER
	char(1)
	Finalaccounttransfer

	DUTY
	char(1)
	Duty

	TAX
	char(1)
	Tax

	CHARITY
	char(1)
	Charity

	CESS
	char(1)
	Cess

	FINAL_INVOICE
	char(1)
	Finalinvoice

	INV_CAT
	char(1)
	Invoicecategory

	TC_CODE
	decimal(2, 0)
	Transactioncode

	SALE_AC_L
	varchar(6)
	Saleaccountlocal

	SALE_AC_IS
	varchar(6)
	Saleaccountinterstate

	TAX_AC
	varchar(6)
	taxaccount

	LSC_AC
	varchar(6)
	Localsaleaccount

	CST_AC
	varchar(6)
	accountlocal

	CHARITY_AC_L
	varchar(6)
	Charityaccountlocal

	CHARITY_AC_IS
	varchar(6)
	Charityaccountinterstate

	CESS_AC_L
	varchar(6)
	Cessaccountlocal

	CESS_AC_IS
	varchar(6)
	Cessaccountinterstate

	FREIGHT_AC
	varchar(6)
	Freightaccount

	INS_AC
	varchar(6)
	Insuranceaccount

	RNDOFF_AC
	varchar(6)
	Roundoffaccount

	DECLARATION
	varchar(300)
	Decalaration

	USER_ID
	varchar(5)
	Useridentification

	FORWARD_CHARGE
	varchar(3)
	Forwardcharges

	EDUCESS
	char(1)
	Educationcess

	DocNoGrp
	Int
	Documentnumbergrp

	CexNogrp
	Int
	Cexnumbergroup

	TCS_gl
	varchar(6)
	Transactioncharges


TABLE NAME: PACK TYPE

	Field Name
	Data Type
	Description

	PACK_TYPE
	Char(1)
	Packtype

	DESCRIPTION
	Varchar(25)
	Description

	USER_ID
	Varchar(5)
	Useridentity

	ENTDATE
	Datetime
	Entereddate


TABLE NAME: PAYMENT TERM

	Field Name
	Data Type
	Description

	PayTerm_Code
	Varchar(3)
	Paymenttermcode

	PayTerm_Desc
	varchar(50)
	Paymenttermdescription


TABLE NAME: PAYMENT MODE

	Field Name
	Data Type
	Description

	Pay_Code
	Varchar(3)
	Paymentcode

	Pay_Desc
	varchar(50)
	paymentdescription


TABLE NAME: SALE ORDER APPROVAL

	Field Name
	Data Type
	Description

	APP_USERID
	varchar(50)
	Approved userid

	APP_DATE
	datetime
	Approved date

	APPFLG
	Char(1)
	Approved flag
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10.3.10 DESPATCH INSERTION

[image: image11.png]2 Management Information System

icrosoft Internet Explorer

Fle Edt View

G- O HRE®

Favortes

Tools

Help

sents Serwones @ (20 L

(@

‘Uag 3

Masters.

Kalpatharu Textile Limited

Sales & Distribution Management

Transactions

ke €] ettt sy commercilzinvoezaryge, s

Reports  Queries

Setup.

Be

Links >

Welcome Sign out

ment Made Easy

add_) (amodify ) (Detete ][ == 1< J> )= [ Tot ]| Swve || Cancel Query

Commercial InvoiceType
FA Related Details | FA Related Details Cont

Data Saved Sucessfully
IvoiceType EA__IFm
CVnvoice Ref [C5__ ][CONSIGNMENT TRANSFER
cs¥Invoice Ref [DK__][DEPOT TTRANSFER KANPUR
NCSY-Invoice Ref [E__J[DIRECT SALES ERODE
Tnvoice category D00mes | Final nvoice 110
Document No CEXDocumenthio
Generation 1 Generation T
Division Document Number Generation Group 1
FA Transfer Yes buty | Ves Cess N
Tax Yes Charity | Voo Edu Cess | Ve
Tcs Yes Handling V5 Hs Cess 1o Charges.
Transaction Code [ Ea
Declaration 2l

unning)




10.3.11 COMMERCIAL INVOICE INSERTION

[image: image12.png]Management Information

Jocahost: 1131

[CSICE

Ele Edt View Favories Toos Help

i Favorites | @ Management Informaton System 1

sales & Distribution Management

Kalpatharu Textile Limited

Welcome Sign out ~

Mill Management Made

< JC < JC= 1= J(Cm= Save | [ Cancel Query 03/04/201;

[ ) FA Related Details | FA Related Detais Cont. |
Data Deleted Successfully

InvoiceType [KS___][CONSIGNMENT TRANSFER

CYInvoice Ref [cS__][CONSIGNMENT TRANSFER E
CsV-Invoice Ref [cS__][CONSIGNMENT TRANSFER

NCSY-Invoice Ref S ][CONSIGNMENT TRANSFER

Invoice category TDepot_|v] Final Invoice [Yes v,

Document No CEXDocumentNo

Generation i Generation i

Divsion Document Number Generation Group ~ [1

FA Transfer o ¥ oy [ ¥ ces o

Tax o ¥]  charity [No Edu Cess [No

Tcs ¥] Handing [No Hs Cess  [No Charges

Transaction Code 58 | (300066 1
Declaration

Sales Printing [CONSIGNIENT STOCK TRANSFER

Header Name

- [ol [e] Link from Exoort salesto[ ™I L]





10.3.12 COMMERCIAL INVOICE DELETION
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10.3.13 PACK TYPE
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10.3.14 PAY TERM
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10.3.15 SALE ORDER REGISTER
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